
Life insurance: Reviewing your financial foundation
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Life’s foundation
Your life insurance can be the most important, effective, and versatile
tool in your financial plan. It can help to protect your family, ensure
the continuation of the family business, help to fulfill your charitable
inclinations, and protect your estate from taxes.

But while you set aside time to check your monthly bank statements,
review your investment holdings and track your 401(k), when was
the last time you reviewed your life insurance coverage? Only by
periodically reviewing your coverage can you be sure that your
life insurance is sufficient to meet your goals.

Life’s changes
Life is full of changes and many of those changes can affect
your financial footing. With each change, your needs may evolve.
Sometimes it may not even take a dramatic change to affect your
financial strategy; the simple passing of time may be enough.

But certain life events are more likely to have an impact on
your life insurance needs. Since you last reviewed your
life insurance coverage, have you experienced:
• A change in job status, including a new job

or promotion
• A marriage, divorce or death of a spouse
• Birth or adoption of a child
• A child or children “leaving the nest”
• The purchase of a new home
• A significant change in assets, such as

investment gains, losses or an inheritance
• An increase or decrease in your debt load

All of these events can have a significant impact on your life
insurance needs. And this list is by no means exhaustive. But if you
have experienced any one of these events and have not taken into
consideration how that event will impact your life insurance coverage,
your financial foundation may not be as solid as you had thought.

Achieving your goals
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Life’s coverage
A proper review of your life insurance involves
more than simply looking at the amount of
coverage, although that is an important part.
Changes in your life, changes in tax law and
changes in your financial situation can all
influence what you should review. When
reviewing your life insurance, take a look at:

Your policy’s death benefit
• If your goal is to provide income protection, is your death benefit large

enough for your family to maintain today’s standard of living?

• If your goal is to protect your estate, does your current death benefit
cover today’s estate settlement costs?

Your annual premium payments
• How much are you paying for coverage?

• Are there more economical ways to pay for your coverage?

How you own your policy
• Is the current ownership structure of your policy the most effective to

meet your goals?

• Are there more tax efficient ownership structures available to you and
your beneficiaries?

Your beneficiary designations
• Are your current beneficiary designations up-to-date?

• Have you experienced a life event that would impact your beneficiary
designations, such as a birth of a child, marriage, or divorce?



Help is available

Far too many people view life insurance as something they can purchase and
then forget about, or review on their own. However, as you can see, a proper
review of your life insurance can be an involved process.

Your Woodbury Financial Services representative can help to review your life
insurance coverage. Based on your specific situation, your representative can
simplify the process of reviewing your coverage and evaluate the effectiveness
of your policy. Don’t let your financial foundation be weakened by failing to
periodically review your life insurance coverage.
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Life insurance guide
Analyzing your life insurance coverage can be challenging. However your Woodbury Financial Services
representative has tools and technology to help you review your existing life insurance coverage. To start the
process, use this guide to begin gathering the information your representative will need to assist you in
reviewing your coverage.

�Do you have the following documents?
� Current statement � Original illustration

� Previous statement � Copy of application

� Life insurance policy

�Have you recently experienced any of the following?
� Change in employment status, � Death of a spouse or child

new job, or promotion � Child or children have “left the nest”

� Marriage � Increase or decrease in debt load

� Divorce � Purchase of a new home

� Birth or adoption of a child � Significant change in assets

� Other _______________________________

�What is the ownership structure?
Owner ___________________________________________________
Insured ___________________________________________________
Beneficiaries ___________________________________________________

�What is the policy information?
Issuing company ___________________________________________________
Policy name ___________________________________________________
Type of policy ___________________________________________________

(i.e. Term, Whole Life, Universal Life, Variable Universal Life)
Policy number _______________________________
Issue date ___________________________________
Underwriting class ___________________________________

(i.e. Standard, Preferred, Table C, Table 4)
Original death benefit amount $ _________________
Current death benefit amount $ _________________
Planned premium $ _________________
Total premiums paid $ _________________
Frequency of premiums ____________________________

(i.e. monthly, quarterly, annually)

�What are the policy features?
Riders ___________________________________________________________________
No lapse guarantee duration __________________________

�What is the policy’s current value?
Account value $ _________________
Cash surrender value $ _________________
Outstanding loan balance $ _________________
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Woodbury Financial Services, Inc. and its representatives do not
offer tax or legal advice. Always review your individual situation
with your personal tax or legal advisor.

This information was written to support the promotion
or marketing of the matter(s) addressed in this material.
Neither Woodbury Financial Services, Inc., nor its registered
representatives or employees, provide tax or legal advice.
Any tax information provided cannot be used or relied upon
for the purpose of avoiding IRS penalties. As with all matters
of a tax or legal nature, you should consult with your own tax
or legal counsel for advice.

Investment products offered through Woodbury Financial Services,
Inc. are not insured by the FDIC have no bank guarantee, and
may lose value.

To learn more about a specific investment option, ask your
Woodbury Financial Services representative for a prospectus.
The prospectus contains detailed information about the fees,
expenses, and risks of investing. Please read the prospectus
carefully before investing or sending money.

WOODBURY FINANCIAL SERVICES, INC.
Member FINRA, SIPC, and Registered Investment Adviser

P.O. Box 64284
St. Paul, MN 55164-0284
(800) 800-2638
woodburyfinancial.com


